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Realising the benefits of international 
trade is crucial to success in today’s 
global economy. To do this effectively, 
businesses must demonstrate a high 
level of compliance and awareness of the 
overlapping legal, financial and operational 
issues. While the associated challenges 
can be overwhelming, identifying and 
implementing the right approaches can 
keep costs down and increase trade 
opportunities.

Hunt & Hunt’s dedicated Customs and 
Global Trade team has a long history 
of helping clients to navigate the often 
complex multi-jurisdictional nature of 
international trade. Our experience ranges 
in scale and complexity including Court 
and Tribunal cases resulting in multi-million 
dollar customs refunds, management of 
serious customs compliance, resolving 
disputes with foreign customs authorities 
and the provision of advice in relation to all 
aspects of global trade.

Our clients include importers and exporters 
of all sizes, customs brokers, logistics 
and transport companies and freight 
forwarders. These clients benefit from our 
close relationships with key industry bodies 
such as the Freight & Trade Alliance and the 
Export Council of Australia

We look forward to helping your business 
take advantage of the opportunities, and 
manage the risks, that come with global 
trade.

Russell Wiese

Head of Customs and Global Trade
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BY APPLYING SPECIALISED KNOWLEDGE 
AND EXPERIENCE, CLIENTS CAN BENEFIT 
FROM A TAILORED APPROACH TO ACHIEVE 
TRADE COMPLIANCE AND EFFICIENCY.
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OUR EXPERTISE 
 • Anti-dumping and countervailing duty investigations
 •  Customs valuation (including the impact of transfer 

pricing adjustments)
 •  Customs compliance (including voluntary disclosure)
 •  Internal customs audits or customs due diligence 
 •  Tariff classification
 •  Tariff concession orders
 •  Trade facilitation programs
 •  Strategic customs planning
 •  Export controls
 •  Free trade agreements 
 •  Review of border agency decisions (including Customs 

and the Department of Agriculture)
 •  Identifying and realising customs duty refund 

opportunities 
 •  Resolving disputes with foreign customs authorities 
 •  Advice on other indirect taxes related to international 

trade 
 •  Drafting or reviewing internal customs and global trade 

procedures 
 •  Parallel imports and protection of intellectual property 
 •  Commercial agreements (including contractual drafting 

and negotiation)
 •  Domestic and international commercial dispute 

resolution 
 •  Supply chain restructuring and efficiency  
 •  Reporting obligations to Customs and other border 

agencies 
 •  Charter party, bill of lading and air waybill disputes. 

OUR GLOBAL REACH
Our clients’ issues are not restricted by geography and 
neither is the reach of our professional services.  In addition 
to our eight offices across Australia and our office in China, 
Hunt & Hunt is the only Australian member of Interlaw, an 
established association of 66 independent law firms with 
5000 practitioners across 125 cities worldwide. Through 
this relationship we have strategically aligned ourselves with 
commercial lawyers across the globe to ensure our clients 
receive advice no matter where they need us.

Hunt & Hunt provides our clients with local knowledge 
spanning many decades, underpinned by the collaboration 
of our national and international experience.

STRATEGIC CUSTOMS PLANNING
Companies are striving to reduce costs in cross-border 
business. Due to their specialist nature, indirect taxes, such 
as customs duty, are too often overlooked when companies 
are seeking to improve supply chain efficiency. 

Australia’s customs laws are subtly different from the 
laws of most other WTO member countries.  As a result, 
multinationals cannot simply assume globally consistent 
outcomes will be replicated in Australia.  A supply chain 
that may produce a customs effective result for one 
country may not result in the same outcome for Australian 
imports.

Hunt & Hunt can assist clients to reduce their customs 
duty costs without increasing risk. We initially undertake 
a holistic review of a company’s imports and exports and 
relevant goods and non-goods payments. This information 
enables us to identify opportunities, and develop strategies 
to reduce costs, including:

 •  Adopting an alternative valuation approach resulting in 
a reduction of the customs value

 •  Increasing utilisation of existing concessions or applying 
for new concessions

 •  Unbundling non-goods payments (such as service fees 
and royalties) from the customs value

 •  Ensuring the correct classification is used (impacting 
both duty rates and applicable concessions)

 •  Making suggestions to improve the efficiency of supply 
chain structures.

We have the experience to manage risk through obtaining 
binding written rulings from Australian Customs. 

We are able to draft the agreements necessary to 
implement the strategy, or review existing agreements as 
necessary.  To assist with implementation we can draft 
procedures and conduct internal training.  We also provide 
support with periodic reviews to help ensure planned 
benefits are realised.

Our approach results in a combination of increased 
certainty, duty refunds and / or future savings

Our experience and expertise
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TRIBUNAL AND JUDICIAL REVIEW 
OF CUSTOMS AND GLOBAL TRADE 
DECISIONS
We have a long history of overturning unfavourable 
decisions from Australian Customs and other border 
authorities. Our extensive track record includes successful 
appeals via internal review, the Administrative Appeals 
Tribunal and the Federal Court of Australia.

Our experience includes reviewing decisions relating to 
valuation, classification, application of concessions and 
decisions made in respect of anti-dumping investigations. 
Review proceedings have ranged from matters of 
operational importance to those involving millions of dollars 
in duty refunds.

Our success in these matters stems from combining the skills 
of Hunt & Hunt’s dedicated litigation experts with the team’s 
extensive customs and global trade expertise.

REGULATORY COMPLIANCE
Whether to protect revenue, the public or domestic industry, 
there has been a global increase in customs compliance 
activities. Poor customs compliance increases costs, slows 
supply chains and can ultimately result in goods being 
stopped at the border.

We assist clients to be proactive in managing their 
compliance risk by:

 • Reviewing customs data to identify key risk areas, 
including past non-compliance

 • Reviewing their supply chain to ensure the correct 
customs value is declared

 • Drafting and reviewing import and export policies
 • Assisting with obtaining Government approvals for 

controlled imports and exports
 • Seeking binding rulings regarding any contentious 

valuation issue, classification of goods or use of 
concession.

Where past non-compliance is identified, we rely on our 
long standing relationship with Australian Customs and 
other Government bodies to manage the disclosure. By 
presenting Australian Customs with both the problem and 
our proposed solution, we limit our client’s exposure and the 
potential operational impact of the non-compliance.

MAJOR PROJECTS
Significant capital projects bring their own unique customs 
opportunities and risks. Through concessions such as the 
‘Enhanced Project Bylaw Scheme’, tariff concession orders 
and free trade agreements, the costs of importing goods 
can be significantly reduced. It is crucial to ensure the most 
efficient customs concession is utilised. Each project requires 
a different mix of concessions depending on its size, the 
goods to be imported and the country of origin of the 
goods.

Our Customs and Global Trade team can assist clients not 
only with applying for concessions, but with the initial 
decision of which concessions are the most cost effective.

We also assist importers with temporary importations 
of capital equipment and implementations of Australian 
Industry Participation Plans. 

COMMERCIAL ADVICE
Global trade can be complex and challenging. While 
the world increasingly is becoming more economically 
integrated, the legal systems of each country are often 
significantly different. To truly succeed in the global 
environment, it is important to understand this and 
implement adequate protections.  

Our team has extensive experience assisting both importers 
and exporters with all commercial aspects of their business. 
This includes negotiating and drafting commercial 
agreements with onshore and offshore suppliers and 
customers; protection of intellectual property in Australia 
and offshore; preparing and updating terms and conditions 
of trade and assisting in dispute resolution.

WE UNDERSTAND AND 
APPRECIATE THE IMPORTANCE 
OF PRACTICAL ADVICE IN 
ACHIEVING THESE OUTCOMES 
AND ARE ALERT TO THE 
PARTICULAR ISSUES THAT 
INTERNATIONAL TRADE CREATES.
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VALUATION AND TRANSFER PRICING
While methods of conducting global trade have changed at a 
rapid pace, customs valuation principles have scarcely evolved 
over the past 35 years.  Therefore, it can be difficult to value a 
modern international transaction within the existing customs 
valuation framework.

A particularly problematic area is related party transactions 
where the pricing of goods is determined by reference to a 
profits based transfer pricing policy. Periodic transfer pricing 
adjustments can have an impact on the customs value of 
previously imported goods.  Where there is a post importation 
adjustment Hunt & Hunt assists clients with the necessary 
disclosure and customs duty and GST issues.

Importers often seek to simply align their customs value with 
their transfer price.  Our team is experienced in examining 
whether this is the best outcome, and often are able to identify 
substantial customs duty savings through seeking alternative 
customs and transfer pricing valuation outcomes.

It is often not until a compliance issue arises that customs 
valuation is considered. We assist clients to be strategic around 
this issue, ensuring they are not overpaying customs duties. 
Conversely, it is often our customs valuation expertise that 
ultimately identifies the solution to a dispute with Australian 
Customs.

TARIFF CONCESSIONS
Australian importers and exporters have a variety of concessions 
available to them to reduce customs duty (usually to zero).  
However, the low level of utilisation of such concessions 
reflects their often complex nature.  The best example of this 
complexity may be the various rules of origin in Australia’s many 
overlapping free trade agreements.  On an import by import 
basis the level of duty saving may not justify the effort required 
to confidently utilise a concession.  However, when totalled, 
even over a short period of time, the missed opportunities can 
become significant.  We have assisted clients by:

 •  Advising on the their eligibility for concessions
 •  Applying for tariff concession orders
 •  Reviewing and appealing Government decisions regarding 

concessions
 •  Advising foreign suppliers on rules of origin under Australia’s 

free trade agreements
 • Assessing compliance with Tradex Scheme orders

 •  Assisting with duty refund applications.

ANTI-DUMPING AND OTHER 
ANTI DUMPING
With its overlapping legal, accounting, 
political and economic issues, there are few 
areas more complex than Anti-Dumping. 

Managing the inherent complexities is 
crucial given anti-dumping duties can be 
significantly higher than customs duties. 

Companies involved in anti-dumping 
investigations need specialised and 
experienced lawyers who support and 
facilitate a mutli-disciplinary approach to 
investigations.

Hunt & Hunt have successfully resolved 
numerous past investigations (acting 
for both importers and exporters). Our 
team has both commercial and legal 
backgrounds, and is well connected to 
reputable accountants, economists and 
industry specialists.

As one of the few Australian firms with 
a China office, we are uniquely placed to 
assist with Chinese verification visits and 
reviews of Chinese financial information.

Our experience extends beyond the initial 
investigation. We also represent parties in 
review applications to the Anti-Dumping 
Review Panel and the Federal Court of 
Australia. 
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RUSSELL WIESE
T: +61 3 8602 9231
E: rwiese@hunthunt.com.au

Russell is a dedicated customs and global trade lawyer.  His ten years’ experience 
in the area includes three in a global advisory firm building on Russell’s commercial 
and proactive outlook.  Russell’s significant customs and trade law experience 
includes advising multinational companies, customs brokers and freight forwarders 
on both Australian and international customs valuation issues, duty concessions, 
import and export compliance, anti-dumping investigations and customs duty 
effective supply chains.

Our Customs and Global Trade team

LYNNE GRANT
T: +61 3 8602 9246
E: lgrant@hunthunt.com.au

Lynne has more than ten years’ experience including customs and global trade 
related work such as valuation and classification of imported goods and anti-
dumping investigations.  Lynne also brings to the team a broad range of corporate 
and commercial experience, including complex contractual negotiation and drafting 
and domestic / international mergers and acquisitions.  
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JIM HARROWELL AM
T: +61 2 9391 3187
E: jharrowell@hunthunt.com.au

Jim has more than 25 years’ experience practising in the area of commercial 
law. He provides advice to Australian and overseas clients on legal, strategic, 
commercial, governance and reputation issues.  China is undoubtedly his 
stronghold. Jim was appointed a Member of the Order of Australia for his service 
to international relations, particularly the development of legal and business links 
with China. 

CHINA ADVISORY
As an Australian importer or exporter, successful trade with China is vital to economic prosperity. In 1988 Hunt & 
Hunt was one of the first foreign firms to enter the Chinese market. Hunt & Hunt has specialist knowledge of doing 
business in China and offers the practical experience and extensive business networks crucial to successful trade. 

Our Shanghai office can offer expert advice to inbound investment clients, including advice on business and market 
trends, taxation, foreign exchange management and the legal risks in investment activities. Our Shanghai office also 
provides a government and commercial introduction service to clients exploring cross-border trade and business 
opportunities throughout the Asia-Pacific region.

Our local Chinese presence and clear understanding of the legal and cultural intricacies of doing business in 
and out of China, enables us to assist clients with customs and global trade issues, Government processes, due 
diligence, commercial introductions, dispute resolution, business start-ups and advising on investment policies and 
procedures.

OTHER HUNT & HUNT SERVICE AREAS: 
ASSET AND SUCCESSION PLANNING | CORPORATE & COMMERCIAL | 
EMPLOYMENT AND WORKPLACE RELATIONS | INSOLVENCY AND DEBT 
RECOVERY | INSURANCE | INTELLECTUAL PROPERTY | LITIGATION AND 
ALTERNATIVE DISPUTE RESOLUTION | PROPERTY
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The Australian Member of Interlaw

Sydney
Sydney (City)
Gateway, 1 Macquarie Place 
Sydney NSW 2000 
T +61 2 9391 3000 
F +61 2 9391 3099  

Sydney (North Ryde)
Level 2, 1 Innovation Road 
North Ryde NSW 2113 
T +61 2 9804 5700  
F +61 2 9804 5799 

Melbourne
Level 26, 385 Bourke Street 
Melbourne VIC 3000   
T +61 3 8602 9200  
F +61 3 8602 9299  

Brisbane
Nicholsons Solicitors 
Level 12 , 110 Eagle Street
Brisbane  QLD  4000
T +61 7 3226 3944  
F +61 7 3221 3756 

Adelaide
Level 10, 400 King William Street 
Adelaide SA 5000   
T +61 8 8414 3333  
F +61 8 8211 7362 

Perth
Culshaw Miller Lawyers 
Level 1,16 St Georges Terrace 

Perth WA 6000  

T +61 8 9488 1300  

F +61 8 9488 1395 

Hobart
Level 9, 85 Macquarie Street 
Hobart TAS 7001  
T +61 3 6210 6200 
F +61 3 6234 3774  

Darwin
Level 2, 13 Cavenagh Street 
Darwin NT 0800   
T +61 8 8924 2600 
F +61 8 8941 0012 

Shanghai
Room 701, Summit Centre 
1088 Yan An Xi Road 
Shanghai China 200052  
T +86 21 6249 3543 
F +86 21 6249 3545


